
 

Personal Appointments 
New Faces Sales 

Personal Appointments 
New Faces Sales 
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Totals:  Retail Sales $_____ My Wholesale Order $_____ 

 Month of _____________ 

 

Dream MY Dreams   Plan My Work   Work My Plan   My Dreams Come True! 

LLLiiivvveee!!! SSShhhaaarrreee!!! CCCeeellleeebbbrrraaattteee!!! TTThhheee   DDDrrreeeaaammm 
 

I’m the GREAT ___________________________!! 
I’m Bold Enough to Plan my Work and Work my Plan to accomplish my 
BIGGEST Move-UP Goal which is____________ by __/__/__!! 

I’m currently a ____________ My Move-Up Goal This Month is ____________ 
  I’m a   Star  !! This quarter I’ll Be a _______ Star! My Wholesale Goal is $_____I have$____ in so far! 

My Quarterly Prize will be ________________________ 
My Goals: New Faces ________ Monthly/Weekly Retail Sales  $______/$_______ 

Guest/Interviews ____ Team Building  _____ Team Production $_______ 
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Dream MY Dreams   Plan My Work   Work My Plan   My Dreams Come True! 
Work Full Circle!!  Never leave an appointment without “taking her to the next place” – another appointment, an interview, an event!  
Know when you will be connecting again.  Give her options, but schedule something! NSD Pam Shaw 
 

Hostess & Facial Prospect List 

Name Address Phone Booked 
Type /Date 

Notes/Other Info 
Email 
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 Dream MY Dreams   Plan My Work   Work My Plan   My Dreams Come True! 
MMMyyy   FFFuuutttuuurrreee   TTTeeeaaammm   aaattt   aaa   GGGlllaaannnccceee   

Name Phone Customer? Packet 

Given/Sent?  Interviewed 

Post 
Card  Guest   Layering Notes 
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MMMyyy   TTTeeeaaammm   aaattt   AAA   GGGlllaaannnccceee   
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Name/Consultant # Phone Active   Wholesale 
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My Personal Accomplishments 

Total Team + My Goals 

Seminar 
Qualified 

Star 
Goal 

New 
Recruits 

Career 
Level 

 Month of _____________ 
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 Dream MY Dreams   Plan My Work   Work My Plan   My Dreams Come True! 

SSSeeemmmiiinnnaaarrr   222000000888   CCCooouuurrrtttsss   TTTrrraaaccckkkiiinnnggg   SSShhheeeeeettt   

 Month of _____________ 


