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Mary Kay Cosmetics





Introducing Mary Kay for the


Busy College Student












































Consider your possibilities with 


Mary Kay Cosmetics





Danielle Hirt


606 W Schuylkill Road Apt 221


Pottstown PA 19465





(570) 814-3898


daniellehirt@gmail.com





www.marykay.com/daniellehirt





What can Mary Kay


 offer the busy college student?





Flexibility! When you start your own Mary Kay business you are able to schedule your own hours around your class schedule. Are you your own boss? Can you say that about your work-study job, waitressing job, babysitting job, or retail job? When you have an exam or paper due, you don’t have to worry. Work the business when you want to, not when the business wants you to work.





Work Hard for Yourself, not someone else. You make 50% commission off of what you sell. Do you make that at your current job? Are you coming home exhausted from your current job and brining home small wages? With Mary Kay your earning potential is endless.





Endless Ways to Work Your Business. Sell products five (5) different ways. Pick the ones that fit into your lifestyle.


Online- Your personal website


On-The-Go – Quick 10-15 minute show and tells


Shows – Truck shows, product previews and pampering sessions


On the Face – Skin care classes and parties


On Paper- Brochures and catalogs to promote sales. 





6 Qualities in Successful Consultants





1. They are busy people. 


Therefore they know how to prioritize.


They are good time managers.


Do you have two (2) hours a week to make an extra $150 or more?





2. They have more month than money.


Therefore they are motivated to make more money. 


They are goal oriented and ambitious.


They can find access to some money – women are more creative with finances. 


Can you get excited about reducing your debt and having more spending money?





3. They are not the “sales” type. 


They are not pushy but informative.


They like people and want repeat business from happy clients. 


They are not aggressive – attract not attack





4. They don’t know a lot of people. 


We know nobody gets rich off of friends and family. 


They want to build a business with real customers. 


Wonderful way to meet new people. 


Developing a clientele is covered in trainings with ideas shared at weekly meetings. 


Your dorm or apartment complex is an excellent opportunity to meet clients. Everyone has skin and a large number of women love skin care and cosmetic products. 





5. They are school and family oriented: motivated by the needs of college, friends and family. 


They don’t use their family as an excuse but as a reason to do well. 


They want more for themselves in the future and are willing to work hard to obtain their goals. 


They pass on a good work ethic 


6. They are decision makers not procrastinators. 


There is never a good time for something new – you’ll never have 100% time freed up 


The lights on the highway are never green at the same time.


They live by dreams and not by circumstances. Some people need to think about it – still thinking five years later and in the same spot. 





6  Reasons College Students


 choose to start a business with 


Mary Kay Cosmetics





1. Money 


Classes average $150 in sales. Profit is $60 for two (2) hours


Facial average is $85 in sales. Profit is $34 for one (1) hour


Product Reorders


Dovetail at 15%


4,9,13% commission 


Directorship





2. Recognition 


Prizes weekly, monthly, quarterly, and annually


People in general will work harder to the pat on the back and the feeling of success. 


Known for our recognition. 





3. Self Esteem & Personal Growth 


Never met a why person who says “I am shy and I love it. 


Self-Improvement course you get paid to take. 


The only way to grow is to stretch your comfort zone and get your heart racing. 





4. Car


Build a team from 5 to 14 and meet wholesale production in 1-4 month period. 


Leased vehicle (Chevy Malibu!) with 85% of insurance paid – spouse and teenagers too!





5. Advantages/Advancement


Best part is your can advance at your own pace. 


You decide to promote yourself.


Tax break, auto cost and mileage


No territories


Not a franchise


Full training


Retirement available to NSD’s


NO QUOTA’S





You have everything to gain and 


nothing to lose by trying!








$29,250 Profit a Year (or more!)





Looking for a Career!?! Let’s break things down and see what happens





You can achieve substantial income even working a part-time basis (only 1 appointment per week). Basing sales on the company average of $150.00 in sales per skin care class. Selling only 2 basic skin care sets and miscellaneous glamour items. Considering the reorders and assumption that your customers will purchase $30 every three months. You can earn a good income!





One Class Per Week 


$150  x 1 = $150 in sales 


$150 x 50 weeks = $7,500 Retail Sales per year


100 New Basic Customers


100 Reorders x $120 = $12,000 per year


$19,500 Annual Sales


$9,750 Profit 





Two Classes Per Week


150 x 2 = $300 in sales 


$300 x 50 weeks = $15,000 Retail Sales/ year


200 New Basic Customers


200 Reorders x $120 = $24,000per year


$39,000 Annual Sales


$19,500 Profit 





Three Classes Per Week


150 x 3 = $450 in sales 


$450 x 50 weeks = $22,500 Retail Sales/ year


300 New Basic Customers


300 Reorders x $120 = $36,000 per year


$58,500 Annual Sales


$29,250 Profit 

















