LOW KEY RECRUITING $<RIPT
FOR FLIP CHART OPPORTUNITY PAGE

Here's a simple to the point and thought provoking script to use for your "Career Talk" from the No.
1 Director in Mary Kay, Lisa Madson:

"This is my favorite page. | want to ask you some questions about your career. | don't want you to
answer me out loud; | just want you to think in your mind about the job that you are at right now. At
your current job, do you have all the flexibility in the world? If you wanted to take a day off for your
son's soccer game...could you?? If you wanted to take off for your daughter's pep rally, could you??
If you all of a sudden had a hot date with that special guy and he wanted to take you somewhere
special in the middle of the afternoon...could you go??? Do you have all the flexibility in the world
right now???"

"At your current job, right now, if you gave it your ALL for the next 3-5 years...could you change your
financial situation greatly??

"In your current job, are they constantly praising you for everything you do?? Are they constantly
building you up and telling you how much you mean to them?? Are they doing that??"

"Doing what you are doing now...and giving it your all...could you go to the very top with your
company???"

"Now, | know, you may be sitting there thinking there isn't a career like that. | want you to know that
| was approached to sell MK-- years ago. When | was first approached, my initial reaction was "NO
THANKS!, | am not interested!" But, to make a long story short, | decided | would sit down and listen
to the woman, and hear about the facts...and then | could say "no"!"

"Mary Kay has changed my life!"

"What | would like you to do is just watch me and see if you could ever see yourself doing it, and
you what MK says...there is a new beauty consultant at every class...and | agree with her. Who do
you think would be good???(Physically back off and be quiet...they will hint of someone there a lot
of the time)...well, just watch me."

During the individual close:

Mary Kay may or may not be right for you, and that's ok. If after 10 minutes you don't want to hear
anymore of what | have to say, we'll call it a coffee date! At the very worst, we'll have a great time
sipping coffee together! But, if it IS for you, and MK could change your life and give you a career
opportunity like it did for me when | was unsuspecting and thought | had no interest, | will be thrilled
to have extended that invitation to you.!"

| promise you ... if you will use this script at EVERY appointment/pull out those profile cards and quit
pre-judging and call those clients...set up a "winterizing" session ... and do this (remember, the
closer they are to the products, the stronger the probability of a new team mate)...you will build a
team...a STRONG, EXCITING, WORKING, CARING, GROWING TEAM!!!!



